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Client Contact Information

Check preferred method(s) of contact

Name




___________________________________________________________






___________________________________________________________

□Home Address


___________________________________________________________






___________________________________________________________

□Mailing Address (if Different)
___________________________________________________________






___________________________________________________________

□Work Address


___________________________________________________________






___________________________________________________________

□Home Phone
               ____________   _____________________________________________






___________________________________________________________

□Home Fax



___________________________________________________________






___________________________________________________________

□Mobile



___________________________________________________________






___________________________________________________________

□Work Phone


___________________________________________________________


___________________________________________________________

□Work Fax



___________________________________________________________






___________________________________________________________

□Home Email


___________________________________________________________






___________________________________________________________
□Work Email


___________________________________________________________
Home Buyer’s Handbook
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“We believe that an informed Seller has a definite advantage when participating in today’s real estate market.  Let our experience and expertise successfully guide you through the process of selling your home".  With BFA as your agent, you are assured of professional competence, integrity and a special personal touch.

Company Profile

BFA, Ltd. is a full service real estate brokerage firm providing individualized service to our clients, both sellers and buyers. We specialize in residential properties, hobby and horse farms as well as lots, acreage, small commercial real estate properties and multi-family properties in one of the nation’s most beautiful, affluent and educated communities. 

 We are large in terms of knowledge, expertise and service. We strive to be unequaled among our peers in the quality of our service and in our commitment to excellence. BFA is on the leading edge of the technology; we can access any and all information our clients need to make informed decisions. With over decades of experience and national reputation, we can confidently counsel our clients on price and all other areas of negotiation.

We service India, including the cities and towns like Delhi and areas surround them.

When you work with BFA Ltd., you will also be served by a network of other related professionals (e.g. lenders, title companies, appraiser, surveyors, etc.) who assist us in performing the tasks necessary to assure you a smooth and successful transaction.

Representing Your Best
Interest in the Purchase

Of Real Estate
When we  work with Buyers we  act as their representatives . You are assured of having us  dedicated to working with you to get the lowest price and best terms possible on the property you want while protecting your interests.  We will negotiate on your behalf. We have included copies of the documents “Definitions of Real Estate Brokerage Relationships” and the “Exclusive Right to Buy Contract” agreement.
The agreement outlines what the Buyer is looking for, how long the agreement will be in effect and how we will be paid for our services.  There is no up-front fee and our compensation comes from the proceeds of the sale.

We  would show you new homes and new home developments by area builders and also show you for-sale-by-owners.  Once we have  found the right property, We will act as your advocate in negotiating on your behalf, We would provide you with advice and We will oversee the due diligence necessary to assure you that the property’s legal and physical condition as well as it’s value meet your requirements.  Only when you’re assured we will  close the contract.

So, if you should see a new housing development, an ad in the paper or a sign in a yard – call us for complete property information.
How Do We Go About Finding the Right Home?

House hunting is a logical process we  have experienced over and over again.  As you turn corners and discover new questions along the way, you can count on us  for expert guidance.  After determining how much home you can afford, we can begin to search for properties that meet your specific requirements.  Square footage, geographic area, price, terms, number of bedrooms, number of bathrooms and type of parking or garage are just some of the many criteria we  can use to search in the MLS on-line system.  We will also want to watch for any “For Sale By Owners” (FSBOs) homes that might meet your needs.  In addition, if new construction is something you might be interested in, we will tour new home subdivisions to get an idea of what is available.

In the initial search we will look at all properties that meet your requirements.  Study the  information and perhaps drive by.  As you approach these homes, look at the condition of the roof, foundations, paint and landscaping.  Observe the neighborhood…the condition of the other homes.  Is the home on a busy street?  Is there suitable parking?  How close are schools, shopping, and entertainment?

After this initial search, you’ll probably be able to narrow your search to just a few neighborhoods.  When you see a property that’s appealing, please contact us  to set a showing appointment.  Don’t be surprised if the first home you see is the perfect one for you, and don’t be discouraged if none of those you visit the first day is what you want.  We are  committed to finding the one that you want to call “HOME” and will work diligently until we find it!

For a more intimate impression, (after we have finished our tour) you may want to return and walk around the neighborhoods that looked attractive to you.  Knock on the doors of neighbors and see how they like living in the neighborhood.  

As we walk through homes, feel free to open cabinets and closets.  If the appliances are to be included, check their condition.  Most often the Sellers will be absent, but should they be present, they will understand your need to examine the home carefully.  If the home appeals to you, make notes. 

What if I am Buying a Resale Home?

Homes with a past have a special appeal.  Existing homes are a settled place; the foundation, the landscaping, the neighborhood, and the neighborhood services are probably where they are going to be for some time.  An existing home has a lived-in look.  The things to be looking out for are wear and tear items:

•
Is the foundation solid?

•
Are the windowsills, walls, floors and ceilings sound?

•
When and what kind of plumbing was installed?

•
What is the condition and extent of the electrical system?

•
What is the condition of the heating/cooling system?

•
What are the monthly utility costs?

•
How much insulation is there?

•
Should you want to, what will it cost to remodel and make necessary repairs 

•
(especially to kitchen and baths)?

All of these items will be thoroughly checked by your home inspector.

What If I am Buying a New Home?

New home construction is changing all the time, builders are trying to adapt designs to today’s lifestyles, incorporate new technology, building materials and equipment while keeping prices as affordable as possible.  Buying a new home is attractive because everything is new.  Energy efficiency is required by building codes.  If the new home is under construction you can usually choose paint, carpet, etc.  In a new home your maintenance costs should be minimal and the builder’s warranty usually guarantees against structural flaws.  However, you’ll usually have additional costs such as landscaping (especially the rear yard), window coverings and some appliances.

Some of the signs of good construction are: good carpentry (well fitted windows and molding, wood floors that do not squeak); solid structure; no cracks or damp spots in basement floors and walls; insulation that measures as advertised; everything in good working order (faucets, electrical, heating, etc.); a yard without low, wet spots, grading that slopes away from the house.

A home inspector should be engaged to check new construction, too, especially during construction before any problems are covered up.

House Hunting Guide

1.
Home Study: Do Your Homework.

2.
Call Us For Appointments: Never call the owner for  property directly. Never look at a house with another Realtor without talking to us first with the exception of open houses. Remember, it’s customary to give the seller, at least 24 hours notice for a showing because they need time to prepare the home and be “out of the way”.

3.
Ads in Press or Magazines:  If you see an advertisement for a home that looks interesting call us with the information so we  can give you detailed information about the home. If the home is in your price range, we will set up a showing. 

4.
For Sale Signs:  If you see a For Sale sign by another company on a home and want to know the price, call and we will  give you detailed information about the home. If the home is in your price range, and meets your other requirements, we will  set a showing.

5.
For Sale By Owners:  If you like what you see (you’ve driven by the home) call us with the phone number off the sign and the address, we can find out public information about the property, contact the owners and request additional information they have available on the home. If the home meets your requirements, we will set up a showing.

6.
What to Say: Should you call or talk with another agent, Always tell him/her that you’re working with BFA. You will then be given the information without having to answer lots of questions and they won’t pester you.

Events and Timing for A Typical Residential Purchase

1.Initial Counseling session: 1-2 hours
2.Inspecting potential properties: time indefinite
3.Writing the offer: 1-2 hours

4.Negotiating the offer to the fully executed contract status: 1-5 days

5.Bringing the contract to closing by meeting all conditions: 

usually 1-6 weeks    



During this time, the following events usually take place:

*Loan application, qualification, verification and commitment 

*Title Analyzed .
*Property appraised
6 Closing: Buyer exchanges cash (usually down payment via certified or cashier’s check plus loan proceeds) for Seller’s warranty deed:  about 1 hour

7.Move In!!

Ou job as your REALTOR is to see to it that the above are completed as efficiently and effectively as possible.  During this time as your Buyer’s Agent, we will act as your advocate & advisor.  If you have any questions about anything, don’t hesitate to contact us.¬  

BFA

_____________________________________________________
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Congratulations!

 

 

And thank you for choosing 

 

Boulder Real Estate Services.

 

The Buying Process...

 

2541 Spruce St.,  Boulder, 

 

CO 80302  *  303.442.3335

 


